
 

 

 

(SCO)Copper Concentrate 30% > 38% 
 

 
 
 
 

Our company, ____________________________________ with full corporate and 
legal responsibility, informs you that we are ready to supply you with the product 
you require under the terms listed in this document. We are pleased to present the 
offer for the requested product, which establishes the negotiation conditions and 
procedures, which will comply with the specifications and requirements of the client, 
SGS, or equivalent, complying with the procedure and price stipulated below: 
 
In response to your request, we present the product described below: Product 
Origen RD Congo or Tanzania 

Description: 
 

PRODUCT OFFERED: 

Copper Concentrate Purity: 30% > to 38% Value: LME ‐16.5% CIF x % 
concentration  

 
Total Quantity: 

‐ 5.000 MT per month UP TO 15,000 MT 

COMMERCIAL TERMS: 

Incoterm: CIF Lianyungang 

 
Payment method: To be determined (SBLC, DLC or LC direct transfer with 

guarantees Inspection: SGS or other agreed international organization, at the port of 

loading. 

 
Standard documentation: 
- Certificate of Origin 

- SGS Inspection Report 
‐ Certificate of Analysis 

‐ Packing List 
‐ Bill of Lading 



‐ REGULATED COMMERCIAL PROCEDURE (MANDATORY 1 of 2): 
 
‐ This process must be carried out following the regulated international 

procedure for the purchase and sale of commodities, which compulsorily 
includes the following steps: 

 
COPPER CONCENTRATE 
 
# 1 PROCEDURE, RESPONSIBILITIES & PAYMENT TERMS 

1. Seller issues Buyer with Full Corporate Offer (FCO) 

2. Buyer reviews, signs & returns FCO to Seller either by WhatsApp or 

email with CIS/ICPO 

3. Buyer issues Seller an Irrevocable Corporate Purchase Order 

(ICPO) with full details of the bank that will issue the instrument. 

4. Seller prepares and sends the Buyer a draft contract (SPA) for Buyer’s 

review and eventual agreement. 

5. Buyer signs and seals the contract and returns it to the Seller within 

three (3) working days. 

6. Buyer issues MT-760/ MT – 700 to Seller within three (3) working 

days or as soon as possible by issuing bank. 

7. Buyer’s bank issues Seller’s Bank the SBLC/ DLC draft verbiage 

within 3 working days (72 hours) or as soon as possible by issuing bank. 

8. Seller’s bank confirms agreement of instrument verbiage and sends 

instructions to the buyer’s bank to issue “operative” instrument 

(irrevocable, divisible, transferable SBLC/DLC). 

9. Seller issues 2% Performance Bond upon receipt of operative SBLC. . 

10. SGS conducted by Seller at loading, shipping documents and 

110% Cargo Insurance provided. 

11. Shipment commences as per the shipping contract (SPA) schedule. 

12. Payment at loading port released bank to bank. 

13. If the client wishes to visit the warehouse and/or shipment, he is 

cordially invited. 

 



# 2 PROCEDURE, RESPONSIBILITIES & PAYMENT TERMS 

 

1. Seller sends the FCO to Buyer. 

 

2. Buyer signs, seals and sends back the same to Seller 

 

3. Buyer or his representative flies to DRCongo for joint top table meeting (TTM) 

then signs the contract. 

 

4. Buyer issues final approved draft verbiage to the receiving bank of the 

financier. 

 

5. After confirmation, buyer issues DLC MT 700. 

 

6. Bank confirms the DLC MT700 and issues 2% performance bond to the 

issuing bank of the buyer. 

 

7. The seller exports the goods. 

 

8. The buyer shall pay 100% via MT103/TT immediately after last assay at 

destination port China. 

 

‐ Any request for documents, payments, or commitments outside this order will 

be considered invalid and unauthorized. 

 

‐ Fees: 2%: 1% closed sale / 1% purchase. DECLARATION: 

‐ Both parties certify that they have full legal, corporate, and financial capacity 

to execute this transaction in accordance with the established terms. This 

offer is valid for 7 calendar days 

 

Commission 1% Purchase team group 
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